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(A)%: X 4R ¥ ( substitute ) (B)X % #I 4R ¥ ( transactional )

(C)% 3 % 45 ¥ ( transformational ) (D) /7 A AR ¥ ( charismatic )
3THEEFRMRATRROER  TH AT

(A4t © BET & RBH (B)s 4ok © BT R A A AR

OB BrRZARE D)FERE BrFARELRE

4T 78 ERE £ (SixSigma) AARRMES  AHEABR?
A)VRTEFI0EFES T RAERBOHRR S

(B)#&#% DMAIC ( Define ~ Measure - Analyze - Improve #o Control ) Z {8 Bkt &)
ONEFRELETURAA B RER S F P IRF » BPEIRFIAFERA
Dyn@@okbrte) T2 ABREFTATUED LeyfT
S5FHAMAAEREZEGHKE > THEHE?

(A BrRBFAFEENBHZ AN INRIRIFHA ;
B)HERANNEENEIRRA BLBREFRBHEEAE
OC)2ARBHDANETREERANETRIFPEE

(D) # BT HHFAHBHRMAFTBRANTRAR (o P mFRINKRERE) 2 At

6.4 M T 714745 89 ¥4 ( marketing concept ) {5 % 3% ?

(AVTHRA A I & B BT 5 (BYF 454 00 B Tk 2 & 5 RILTS
OFT#HBR AN FERRBRELSMITSE DTH B AN IE B AR B BEREHERFHE
TEREAITEY KBRS EEZELAFEX AERE DL REBITITEH AT IMTEITEE?
(A)E & 43718 7% ( product line ) (B)M#4271& 3£ ( optional-product )
(C)& A B4+ 3718 7% ( captive-product ) (D)3 & #%371& % ( by-product )
8N HMABRFZEL R T OB BARZERMRNA » BB TR BZIEH?
(A)E ¥4 (B)at % | (C)kug 4% %1 (D) &4 H

INTHMBEABEER T I HER RO THEAR?

(A)RA b B a S B ER £ e~ K PFfoE A LB E 5 R A EH)|

B)ALER T AFUTHOHE GBS HALEMRL ) QS ERNHRARIEMTE  HaREELF
2 AL AEMAL

O aB &3 FTRE ARG LE mAE
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102 BB BRF  BURFTENMIAGER 81 - 88 - T RUAREALSY > RESRFARH

REFEHZRELH
(A)i&JE & A (filtering ) (B) & #.#8 4% ( information overload )
(C) & &41% 3% ( anchoring bias ) (D)% #2 M 40 & ( selective perception )
IBUNETE-$-0:0F: Sk ¥ ¥- 3
AEFET BEFw EEN(9):3 & & 5 D)YEHEFE

12.84 %% %547 F ik 8 tb & ( Quick Ratio )z 3t E X 4 :
AnEEE/ RS EE BUABHETE-FRYAGEE OHEARAREE ODBUNBEE

BB PZARABLZFEANXS
A)EBTE/EHREBEE BEREBK/EEERE OFBRREB/ESREL ODOREFH/HEHR
14, B3R AR R G A ¥ Bk — RopwdbJE > Bk GR35 4 BEANBERAGRRAFEZE)A12E
TG BARE R AS 1500 BIREEAZUAS D FREERBERT?

(A)20 & 7 (B)21 & 7 O©2Ex (D)25 % 7
ISAATA—AMAAE—FPRAE "HEE ) (newluxury ) $9MAETHEE LTHUERE B 4%
LE K

(AW AERHBRER BRURAWERESH OFTHREMEREH OREKRBREH

16.48 # 2 Path-Goal Theory $ ;3 Bh 2 {7 #& 32 3% 524 7
(A) Reinforcement Theory (B) Dual Factor Theory (C) Expectancy to motivation (D) Need Hierarchy Theory

17 42 % 48 48 7] B ( Boston Consulting Group ) 32 i &9 BCGER ¥ » AAH TIFEA RIK~ THREESHY

AHBEX?
(A)REFX B)&+F ¥ OC¥F% DFAFX

188K XA DHBARBRE  TITEMLERIE?
(A)AT B # 4 # # R|( Self-Reference Criterion ) ¥] 4# 2k R 47 s &
BYEAAFHE - BEFRFTRBEEF R
OBBRBEFNE-—BRRZABENLEZBAATAH "thi# B | (Comparative advantages )
(D& ARGz " 3515 % (Competitive advantages ) » AFEIRDEZHE -

0.BFLEMBERTALRAMRERZNE XA ¢

INERF:-35 B & (C)za#] D) E#He
20.FFMTHE R B EBEAMEEZARART?

(A& HRE (B)B T T 1E 4% % (OF I H D)E Z&d
21 R MBI B ERB 2 EZRENH ¢

(A)epf2 (B) ks @ (O] (D)&%
22 R4 ERATHHIBE, » M 7T O T 44 ) 3] 4 i Minute Maid 4% F i+ 2 8] 458 T4 R 7

(A% At By OFEALES D)&x
23.4 7| AR 500 A2 H o & ¥ Wal-Mart £4%472 Kok 2

A& (B)£ £1t (&), % T:-F 2 D)% ®

205 ERSRER A E P 2 AT lifTHE B A ?
(A)CAD 4571 & Sty 458 » Ro# A RAERB L HT YA
(B) CAM A7 & &ehexst » TRRBR E A S RRF ER UL QS
(CO)CAEF| AL EHEN  RIEFEAGHILEERH
D) CIMA R EREMRESFAREERT MR

25. Synergism 2 & % 4 :
(A)7E A R (B)’1+1>2 (O -5 == (D)st4#

o¥%EE F 2R X4 A



26 FTIMTHBHE?
ARG E IR ey r E R E % (B)E 2218 JE S 30 B T4 6 HALA2 B R E 4

OFZRERNE FHRER (D)% 32 18 B S 38 B AR 35 bty - B A2 JE AR B 8
27.F % ¥ Groupthink 2 388 » f£ & K ?
A)THHBBBS 3% AERER (B) &£ FIMF L& 4 BILR %
OHBSIATHEDE X (D)% 22 % & & /112 A% Groupthink &9 37, %
28 F ST H A3k ? |

(A)F7 38 Job Description 1% 4t # B4 & & 09125 12 > hERN B RPUTH A EERA

(B)# 3K Job Specification 14 &1 # SR IE4E XML Y A PR B B GOAE S ~ il ~ T E 160N

(C) Skills Inventory 14 #% 3¢ 77 & 4447 & 7 &k

(D)4a @k # 4% 42 % 47 Human resource forecasting 8% » /B0 S TR AN B LR 40 - MIFEZH

B Az

29.2 & David McClelland 18 % fe7 78 3 BH 32 3 ?

At - HABRBRFEEES B)ATLESR OREk - MAGRRAGE=ZFERESH OHEEH
30.FFMTHBHE?

(A)EBRBRZHEMN L KEHAAEAMUN— R FIFR > RS0 XA TR R B dAe

(B) F.Fiedler #§48 B 15 B % & 12 75 0Bh 42 Bl 14 5080 % 38

(C)& Path-Goal Theory 3} /B Z X7 /B JE & ABILIEFR » RIAARAZATAH R A ZER A4

D)EBARF AL ABRIEE G — 1

BB 208 HBH25 2400 BHEAAERATEHNANSCEAEHLALE  BHL
EAH2MEA)R L RIEHZBL Y BoE > BEERTFHE > TRy o
31.Miles #v Snow R34 ¥ THATHEAR F ¥ K% ( business strategy ) % :
(A% #r % (analyzer ) (B)£|#7% ( innovator ) (C)iE#y% ( prospector ) (D)f5 % ( defender )
32.Simon #% H 8447 24 A ( administrative model ) WA &IFATEEITRRGIEES © v

AFREFRATHETEHER  (B)%# MM ( bounded rationality ) &4 &)
O B2 R AL AR ENHRE (D) #13TR RGN EAF R EAKRERT

33. Hackman #v Oldham 32 i} &9 T4 4544i24& ( job characteristics approach ) 32 T 4545w & T 243 # 1
Mseay IR - RS TAEEHM - GHABEE AP oMk 7THES M - EFTERE
IEREEMWI ) HEE:

(A)#x B)& £ (®)=f (D)iz#

34.7% B Fiedler ¢y # S AR H 3% > TIUTHAR?

(AYREEFGRAERE LABZ Mm% ey

(BYE RS AR RIFRARAH  REAAB T RRERASATE RS
OB F a5 : HBRAERIE  EH LI BALHE S
(DYREHTUR G EITHREY, » NGEHENREHOTER

35. T §i47 4 % Porter {E & 4875 8 F 49 X 3% ( support ) 7F8) ?

(A) % 3E &% 22 #( Firm infrastructure ) (B) A1 & iR % 32 ( Human resource management )
(C) #4t7%% B ( Technology development ) (D) # 5% ( Procurement )

36.4k 35 Ansoff t & /T FI/RBAER - FIKMTHEAHR?
AERAESRRAATHT > CETHRTHERRSREK
BVEREELBRMTHT » CETHTHLE RS R K
OLEMELRRAETHT » ©ETHE BBER RS R&
D) AEBLBRYTHT > CETHS ALRRRK
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37. B MEAT &Y & PR B AT 7
A) THER (B) B AR 3584 (©) & fx D) &%
384k 4% Anderson #2 i ek 233 ( TheLong Tail ) - Fi3f T RAE IR BSERE B R RMEANREE
SR B MR AER —RIA S Bde ~ JA T, MR wRAMRKENNER
(A £ £ X H1E (B)BL44 K it O mE R D)X Z1EE
39. & T 712 % 2 48 3% 4 #5(Domain Name) M $R F I & X2 AR &4 - RE R A — AT UHFRE TAHTR
G4 4k o BTk Domain Name & B 7 I S A8 00 B L 45 7

(A) edu (B) com (C) mil (D) org
40.4> ¥ % /8.2 ( Enterprise Resource Planning )¢y A ¢ R 2| ¥ M F @mey s ?

(AANBLE B)ERA & Ox=#iRe (D)#4 75 R, 81
41.4%4% F.Herzberg A 42 2 4 B T334 F F4T4 /8 38 B %

(A AT B 44 B)R#  (O%E (D) 3E 35
A2 #73t R (BSC)z & A '

(A5t 5 B % © B (D)8
VEEaBEBIRFRMT?

(A) K& (B)ALAE K /N (O35 (D)##¢
44.F 3T B IE?

(A) Peter Principle 338 T A B P33 7 649 4% 25

B EFEGAASNETRREERREFHRY—ANFE

(C)F3ga ey Validity 435 X BRR—FEHIF > RETERRF LR

(D) Halo effect 435 4 A BB YOAE —BHERLE ML > MASGTRHAL I HHERE £ R E 2 H |l
45.%% D.McGregor #RAE LAY AN BZHMES > AINBIAENTTHRGES K2 HFEEAHH

BT RISRE 2 A& & N €8k - M D. McGregor J§ ;b R L4 & 4 ¢

(A) Self-fulfilling Prophecy (B) Pygmalion in management
(C) Contingency approach to leadership (D) Transformational leadership
46.F Fl4TH R L A JE ?

(A)F.W. Talor #2 #i T % FR #9321+ & B ( Principle of Bounded rationality )

By RAEJRER S EBAF > PHAEZERKBZTE

(C)ir REERBIEF AT A RS — SRR "HEMEIH ) 8

DEREEZ2E 2 HERZRFERAL—B/ML o FFH 2 Maximax 2R KRB ARAEZRE
# % A ~

AT BB R RZ B THEAR D
(A)Bf Rl 4ol 48Fo » BB AL A K BB T ¢AALETRE SN » EEANLREK T Fo B R
OHFBARBEHARELERS D)E# ¥ —F S > AT RH £ R EN AR PR R IR
48.4% H. Mintzberg 2 M1 % » FTHMTH BHAABRR GZ A E? ;
(A)%# & A( Spokesperson ) (B)4X & A#( Figurehead ) (C)#f# A(Liaison) (D)3 #|#( Negotiator )

49.F 714 B JIT $l E 2 BlfTH B A ?
(A) XA AR K (B)HAT JIT 1 E T 77 B AR KB E&
()47 JIT i B T 45 5Bmt & -4 R 18 M R A+ 50 B AR A
(D)iAT T H1 RS Z A E R RAEEA > T REELERZFR

508 B & SR EMHZ 3T F 52 EOQ ikt ilifmE AR ?
(A)EOQ & = Z3T#k (B)EOQ B 2 #A3T0hx%
(C)EOQ Z ik i % BITHR AR ENFRIEARAFGIHE
(D)EOQ Z A EB Y AT R ANE BH A RAARAFZIHE
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